Secondary Seller Information Questionnaire
(Only fill this out if you answered yes to question 14)

Did you sign a second contract with another company? _ ] Yes

(i.e. alocator or credit card machine) ] No
If‘yes, when & where did you sign it?
Was it at the same time and place of the original contract? ] Yes
[] No
if no, was it done at a later date? [1 Yes
. ' L[] No
If so, when:
Was it a part of the original Business Opportunity Seller’s contract? [1 Yes
' [l No

Please include a copy of any contracts with your response.

—_

Who offered the contract? (The original business opportunity seller or another party)

What precisely was the contract for? (i.e. credit card machine or to locate the display racks)

How much money did you pay the second party?

$

Was the payment made to the Business Opportunity Selier or the second party?

When was the payment made?
Date:

Was it a one-time payment or mutable payments? (i.e. $79.00 a month)

If mutable, then how much have you paid to date and are you still making the payments?
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5 Howdidyoupay? [  check D creditcard [ ~ automatic withdrawal

[] other:

Please provide a copy of proof of payment with this document (i.e. cancelled check,
bank statement, money order, etc.) '

6 Was it a requirement for you to use the second parties’ services? : ] Yes

] No

. If yes, by who (the business opportunity seller) and how strongly (i.e. you need this machine in
order to handle the orders etc... )?

7 How did you become involved with the second party?

Did the Busi‘ness Opportunity Seller recomménd them? - [] Yes

[] No

If yes, did the Business Opportunity Seller recommend only them or were there several other
companies you could choose from?

Please sign and date this quéstionnaire.

Date:

(Printed)

Remember to attach copies of all brochures, mailings, ads, contracts, proof of payments,
etc. and all other paperwork you.received, and anything else you believe is relevant to
your dealings with the business opportunity.




